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— OFFERING SUMMARY

Address: 1216-1226 Chartres Street, New Orleans, LA 70116

Price: $4,495,000 | $224,750 Per Unit

Gross Building Area: 12,730 square feet

Unit Count: Twenty (20) Units | Four (4) 2 Bed/1.5 Bath & Sixteen (16) 1 Bed/1 Bath
Site Size: Two Parcels | 22' x 121' & 23" x 161' (6,365 square feet approximately)
Zoning: VCR-2 - Vieux Carre Residential District

Property Overview: French Quarter 20-Unit Multi-Family for Sale. Two (2) buildings connected by
adjoining courtyards and a pool! Balconies and porches overlooking Chartres Street. Each unit is separately
metered for utilities.

Tax incentives available: A Part 1 Application for Federal & State Historic Tax Credits has been submitted, to
determine eligibility for Tax Credits between 25% and up to Forty-Five (45) percent total for qualifying
construction expenditures. The Two original Greek Revival double townhouses, were designed in 1846 by
notable architect, ].N.B: De Pouilly.

Located just between Royal Street & Decatur Street and the historic French Market, the building is located
in the quiet residential section of the Quarter, but also steps to all of the world class dining and
entertainment venues, the property is well positioned for condo conversion or long-term rental.

Due to extenuating circumstances, the current owners have elected to move the property after partial
renovation. Approximately 60% of renovation has been completed. 10 Units in 1216 Chartres are close to
"vanilla box" form. Less work has been performed on the 10 Units in 1220-26 Chartres.



UNIT MIX—

1220 CHARTRES

'|

UNIT

NIVANCIY)

LAYOUT

101 (DOWN)
102 (DOWN)
103 (DOWN)
104 (DOWN)
105 (DOWN)
106 (DOWN)
201 (UP)
202 (UP)
203 (UP)
204 (UP)

572 SF
545 SF
572 SF
545 SF
384 SF
384 SF
984 SF
984 SF
BEZNIY
384 SF

1 BR/1BA
1 BR/1BA
1 BR/1BA
1 BR/1BA
1 BR/1BA
1 BR/1BA
2 BR/ 1.5BA
2BR/1.5BA
1 BR/1BA
1 BR/1BA

101 (DOWN)
102 (DOWN)
103 (DOWN)
104 (DOWN)
201 (UP)
202 (UP)
203 (UP)
204 (UP)
205 (UP)
206 (UP)

799 SF
871 SF
539 SF
539 SF
396 SF
396 SF
619 SF
619 SF
384 SF
384 SF

2 BR/1.5BA
2 BR/1.5BA
1 BR/1BA
1 BR/1BA
1 BR/1BA
1 BR/1BA
1 BR/1BA
1 BR/1BA
1 BR/1BA
1 BR/1BA

TOTALS:

11,284 SF

24 BR /22 BA

The information contained herein has been obtained from sources that we deem reliable. No representation or warranty is made as to the accuracy
thereof, and it is submitted subject to errors, omissions, change of price, or other conditions, or withdrawal without notice. Licensed in Louisiana.
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— POINTS OF INTEREST
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DISCLOSURE AND CONSENT TO DUAL AGENT @

DESIGNATED AGENCY
SrraTany
This document serves three purposes:
. It discloses that a real estate licensee may potentially act as a disclosed dual agent
who represents more than one party to the fransaction,
. It explains the concept of disclosed dual agency.
. It seeks your consent to allow the real estate agent to act as a disclosed dual agent.

ALICENSEE MAY LEGALLY ACT AS A DUAL AGENT ONLY WITH YOUR COMSENT. BY CHOOSING TO SIGN
THIS DOCUMENT, YOUR CONSENT TO DUAL AGENCY REPRESENTATION 1S PRESUMED. BEFORE SIGNING
THIS DOCUMENT, PLEASE READ THE FOLLOWING:

The undersigned designated agent(s)

(Insert name(s) of licensee(s) undertaking dusl representation)
and any subsequent designated agent(s) may undertake a dual representation represent both the buyer (or Iessee}
and the seller (or lessor) for the sale or lease of property described as

{List addrass of property, if known )

The undersigned buyer (or lessee) and seller (or lessor) acknowledge that they were informed of the possibility of this
type of representation. The licensee(s) will undertake this representation only with the written consent of ALL clients
in the transaction.

Any agreement between the clients as to a final confract price and other terms is a result of negetiations between the
clients acting in their own best interests and on their own behalf. The undersigned buyer (or lessee) and seller (or
lessor) acknowledge that the licensee(s) has explained the implications of dual representation, including the risks
involved. The undersigned buyer (or lessee) and seller (or lessor) acknowledge that they have been advised to seek
independent advice from their advisors or attomeys before signing any documents in this transaction.

WHAT A LICENSEE CAN DO FOR CLIENTS WHEN ACTING AS A DUAL AGENT

Treat all clients honestly.

Provide information about the property to the buyer (or lessee).

Disclose all latent material defects in the property that are known to the licensee(s),

Disclose financial qualifications of the buyer (or lessee) to the seller (or lessor).

Explain real estate terms,

Help the buyer (or lessee) to arange for property inspections.

Explain closing costs and procedures.

Help the buyer compare financing alternatives.

Provide information about comparable properties that have sold so that both clients may make educated
decisions on what price to accept or offer.

L T T TR A

WHAT A LICENSEE CANNOT DISCLOSE TO CLIENTS WHEN ACTING AS A DUAL AGENT

. Confidential information that the licensee may know about the clients, without that client's permission,
. The price the seller (or lessor) will take other than the listing price without permission of the seller (or lessor).
. The price the buyer (or lessee) is willing to pay without permission of the buyer (or lessee).

You are not required to sign this document unless you want to allow the licensee(s) to proceed as a dual agent(s),
representing BOTH the buyer (or lessee) and the seller (or lessor) in this transaction. If you do not want the licensee(s)
to proceed as a dual agent(s) and do not want to sign this document, please inform the licensee(s).

By signing below, you acknowledge that you have read and understand this form and voluntarily consent to the
licensee(s) acting as a dual agent(s), representing BOTH the buyer (or lessee) and the seller (or lessor) should that
become necessary.

Buyer or Lessee Seller or Lessor
Date Date
Buyer or Lessee Seller or Lessor
Date Date
Licensee Licensee
Date Date

DDA 198

Customer Information Form

What Customers Need to Know When Working With Real Estate Brokers or Licensees

This document describes the various types of agency relationships that can exist in real
estate transactions.

AGENCY means a relationship in which a real estate broker or licensee represents a client
by the client’s consent, whether expressed or implied, in an immovable property transac-
tion. An agency relationship Is formed when a real estate licensee works for you in your
best interest and represents you. Agency relationships can be formed with buyers/sellers
and lessors/lessees,

DESIGNATED AGENCY means the agency relationship that shall be presumed to exist
when a licensee engaged in any real estate transaction, except as otherwise provided in LA
R.5. 9:3891, is working with a client, unless there is a written agreement providing for a
different relationship.

# The law presumes that the real estate licensee you work with is your designated agent,
unless you have a written agreement otherwise.

# No other licensees in the office work for you, unless disclosed and approved by you.

« You should confine your discussions of buying/selling to your designated agent or
agents only,

DUAL AGENCY means an agency relationship in which a licensee is working with both
buyer and seller or both landlord and tenant in the same transaction. Such a relationship
shall not constitute dual agency if the licensee is the seller of property that he/she owns or
if the property is owned by a real estate business of which the licensee is the sole proprie-
tor and agent. A dual agency relationship shall not be construed to exist in @ circumstance
in which the licensee is working with both landlord and tenant as to a lease that does not
exceed a term of three years and the licensee is the landlord. Dual agency is allowed only
when informed consent is presumed to have been given by any client who signed the dual
agency disclosure form prescribed by the Louisiana Real Estate Commission. Specific du-
ties owed to both buyer/seller and lessor/lessee are:

To treat all clients honestly.

To provide factual information about the property.

To disclose all latent material defects in the property that are known to them.

To help the buyer compare financing options.

To provide information about comparable properties that have sold, so that both clients
may make educated buying/selling decisions.

» To disclose financial gualifications to the buyer/lessee to the seller/lessor,

# To explain real estate terms.

» To help buyers/lessees arrange for property inspections

» Toexplain dosing costs and procedures.

s 8 8 8

CONFIDENTIAL INFORMATION means information obtained by a licensee from a client
during the term of a brokerage agreement that was made confidential by the written re-
quest or written Instruction of the client or is information the disclosure of which cauld ma-
terially harm the position of the client, unless at any time any of the following occur:

s The client permits the disclosure by word or conduct,
=« The disclosure is required by law or would reveal serious defect,
» The informatien became public from a source other than the licensee.

By signing below you acknowledge that you have read and understand this form and that
you are authorized to sign this form in the capacdity in which you have signed.

Buyer/Lessee: Seller/Lessor:
By: By:

Title: Title:

Date: Date:
Licensae: Licensee:
Date: Date:

AgencyFomm Rev. 10/10



